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About Specialty lines We are the lead underwriter 
in many lines of specialty insurance and reinsurance,
including challenging areas such as professional 
liability, directors’ and officers’ liability, employment
practices liability, political risks and terrorism. 

Our clients include more than half of America’s top
50 engineers and architects, over 30,000 attorneys 
from the 500 largest law firms, accountants, banks,
hospitals, and a wide range of other employers.

About Property Our expert underwriters, based in
London, the US and Singapore, cover such areas 
of speciality as construction, mining, steel, real 
estate, hospitality, homeowners and jewellers, with
clients ranging from those in the Fortune 1000 to
individual homeowners. 

About Marine We participate in the insurance of about
10% of the world’s ocean-going tonnage and lead the
voyage and tow business in the London market. We
insure 35% of the world’s top 200 oil and gas companies
and are leaders in many developing areas of risk.

About Reinsurance We help to protect the balance
sheets of a significant proportion of the world’s leading
general insurers and many of our clients have been 
with us for over 20 years.

Further information about us is available at
www.beazley.com

About us

Based in London since 1986 and floated on the London Stock Exchange
in 2002, Beazley (BEZ.L) is the parent company of a global specialist risk
insurance and reinsurance business operating through Lloyd’s syndicates
2623 and 623 in the UK and Beazley Insurance Company, Inc., a US
admitted carrier in all 50 states. Beazley is a market leader in many of its
chosen lines of business, which include professional indemnity, marine,
reinsurance, commercial property and personal lines.
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Group highlights
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24.8
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Profit before tax

60.2
£m

2007 2006
    Investment grade bonds     Cash 
    Hedge funds     High yield bonds     Equities

6 months 6 months Full year
2007 2006 2006

£m £m £m

Gross premiums written 434.1 394.3 745.1
Net premiums written 325.6 255.2 574.3
Net earned premiums 290.4 225.7 509.6

Profit before tax and foreign 60.6 36.2 96.2
exchange adjustments on 
non-monetary items

Profit before tax 60.2 28.3 86.8

Claims ratio 51% 56% 53%
Expense ratio 36% 34% 33%
Combined ratio 87% 90% 86%

Earnings per share (p) 11.6 5.5 16.8
Dividend per share (p) 2.0 1.6 4.8
Net assets per share (p) 97.6 79.8 88.5

Renewal rate increase/(reduction) (1)% 10% 6%

Employee numbers 453 332 419
Underwriters 127 92 123
Support and group 326 240 296

Return on equity 24.8% 14.0% 20.0%

Cash and investments 1,310.9 923.2 1,167.8
Average investment returns 5.2% 4.8% 4.9%
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Overall results
We are delighted to announce record
profits for the first six months of 2007 
of £60.2m (2006: £28.3m). High levels
of premiums written through our Lloyd’s
syndicates, a substantial increase in
contribution from our US operations 
and a benign claims environment have
contributed to a good underwriting
performance. Our investment income 
has risen to £32.6m (2006: £19.1m), 
a return of 5.2% (2006: 4.8%). 

Underwriting
Gross premiums written have increased
by 10% to £434.1m (2006: £394.3m),
while net earned premiums have risen 
by 29% to £290.4m (2006: £225.7m).
Written premiums were impacted by the
devaluation of the US dollar, which for
the period in question has fallen in value
against sterling by approximately 11%.
Net earned premiums have increased
due to several factors. Firstly, our share
of the combined syndicate premiums
written rose from 70% in 2005 to 81%
in 2007. Secondly, our reinsurance costs
fell from £139.1m to £108.5m in 2007.
Finally, our US operation continues 
to gain traction, generating written
premiums of US$77.9m in the first six
months of 2007 (2006: US$27.4m).

Our combined ratio has reduced to 87%
(2006: 90%). Within this, the claims
ratio has reduced from 56% to 51% 
in 2007 and our expenses ratio has
developed as we expected, with an
increase of 2% to 36%.

In 2007 we released £25.2m (2006:
£11.3m) of prior year claims reserves.
We made releases from the reserves 
we were holding at the end of 2006
within both our catastrophe exposed
businesses and our specialty lines
portfolio. There were few large claims in
the first half of 2007, which enabled us
to release £7.3m from our reinsurance,
marine and commercial property
accounts in respect of policies written in
2006. Our specialty lines claims reserves
have also continued to develop well
enabling us to make releases of £12.8m
across a number of underwriting years.
For further information on these releases,
please refer to our claims development
tables as set out in note 7. 

Rating environment
Over the past six months we have
experienced an increasingly competitive
rating environment and we expect this
trend to continue. The property and
reinsurance businesses have continued 
to see rate increases for catastrophe
exposed business in areas such as
Florida and the Gulf of Mexico, whereas
other parts of our account have
experienced rate reductions. The
combined effect is a reduction of 
only 1% across our portfolio which
demonstrates the advantage of a
diversified and specialist account. From
an overall trading perspective rating
levels in many of our lines are still at
historic highs and continue to provide
attractive underwriting opportunities.
Nonetheless, we expect the trading
environment to be more challenging

We are delighted to announce record profits for the first six
months of 2007 of £60.2m. The business continues to
grow in a positive and dynamic way, making the most of
the favourable underwriting opportunities presented to us.

Andrew Beazley
Chief Executive

Interim results statement
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during the coming months. However, we
are also confident of the overall rating
levels in our main areas of expertise
remaining at levels that deliver good
underwriting profits.

Our largest account, specialty lines, has
seen rates easing by 2% in the past 
six months. We are able to maintain
significant price stability in lines where
we have a substantial market position
such as errors and omissions insurance
for US lawyers, architects and engineers.
Close client relationships, risk
management advice and investment 
in claims management all form part of
our value proposition, enabling us to
differentiate ourselves and retain clients
who value high quality service. This
business continues to trade at historically
high premium prices. The premium
achieved in 2007 was 61% higher than
for comparable risks in 2001. 

US business
The US business continues to gather
pace, writing US$77.9m in the first six
months of 2007 (2006: US$27.4m). 
In the US we write business through 
our managing general agent (MGA) on
behalf of both our syndicates at Lloyd’s
and our own US domestic insurance
company. The strategy of having a
presence on the ground in the US
enables us to insure risks on behalf of
clients who would not normally insure
through London. The chart above
highlights the growth in premiums for 
the US domiciled business over the 
past 18 months. Of note is the

proportion being traded by our own
admitted insurer which supports our
strategy of having both admitted and
surplus lines paper to deliver our
products in the US.

To support the growth in the US we
injected a further US$45m of capital into
Beazley Insurance Company, Inc. in April
taking the total capital to US$105m.

Our largest business line in the US,
specialty lines, has performed well,
writing US$60.3m (2006: US$23.3m) 
in the six months. The focus for this
business is professional indemnity 
and management liability insurance. 
Our medical malpractice book has
recently been extended through the
purchase of a managing general agent,
Sapphire Blue, that specialises in
professional liability insurance for US
healthcare institutions. We know them
well having participated in their
underwriting facility for some years.

The property team in the US has 
also had a strong six months writing
US$16.5m (2006: US$3.2m). The
commercial property team started writing
business through our domestic insurance
company in February and wrote
US$2.8m in the first half of this year.
The high value homeowners’ insurance
team also performed well, writing
US$7.1m during the period.

We have increased our overall premium
expectation for the US business in 2007
from US$130m to US$150m.

Reinsurance protection
The reinsurance market has now 
settled down after the dislocation
experienced in 2006 following the 
losses sustained from Hurricane Katrina.
Retrocessional reinsurance protecting 
our reinsurance account remains scarce
and expensive but for all the other areas
of our business cover is available at
realistic terms.

The overall reinsurance spend has
decreased in 2007. The largest
component of this reduction is the
specialty lines proportional treaty
arrangement where we have rebalanced
the treaty reducing our spend by £20m.
In addition, we have been re-underwriting
our reinsurance account to be less
reliant on the reinsurance market. This
year as pricing generally remains at
uneconomic levels we have elected 
to buy less retrocessional cover. 

We are particularly pleased with the
reception by reinsurers of our new US
domestic commercial property initiative.
Their comprehensive backing of our new
venture means that we are able to
compete on level terms with the rest 
of the market.

Reserve releases
In the first six months of 2007 we
released £25.2m (2006: £11.3m) of
prior year reserve releases across a
number of business lines. These reserve
releases, illustrated in the table overleaf,
are a reflection of our view that claims
development is better than we had
previously estimated. 
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2007 2006
£m £m

Specialty lines 12.8 7.4
Property 6.1 0.7
Reinsurance 1.2 0.4
Marine 5.1 2.8

Total 25.2 11.3

Within our specialty lines business, 
the ultimate level of claims for any one
underwriting year becomes more certain
in time and the corridor of uncertainty
narrows significantly after four to six
years. The majority of the releases in the
first half of 2007 are from the 2003 and
2004 underwriting years. We remain
confident in the strength of reserves we
hold for this business. This can be seen
in the chart above which highlights our
net incurred claims as a percentage of
premiums written. Years 2002 to 2005
are looking particularly encouraging. 
We have also shown the six month
movements in these incurred claim
projections since the end of 2006. 

In addition to the specialty lines 
releases, we have also been able 
to lower reserves held for catastrophe
business written in 2006. Much of this
portfolio has now been earned which
enabled us to release £7.3m across our
reinsurance, commercial property and
offshore energy lines of business.

As our business matures we will continue
to re-evaluate the reserves. Current data
indicates that our reserves are strong
and a benign claims environment may
lead to further adjustment. The chart

above highlights the growth in claims
reserve releases since 2003.

Specialty lines
Premium income within specialty lines
rose 15% over the comparable period 
in 2006. Renewal rates softened 
slightly but by less than previously
anticipated, and through careful risk
selection and market segmentation 
our underwriters continue to develop
profitable opportunities. 

Our local US underwriting operation
continued to grow, writing US$41.6m in 
the US admitted market through Beazley
Insurance Company, Inc., and a further
US$18.7m in premiums for the account
of our Lloyd’s syndicates. Our professional
liability business for architects and
engineers grew particularly strongly,
benefiting from investments in claims
expertise and marketing as well as a 
20 year track record in the class. 

As noted above, our healthcare business
took a significant step forward through the
acquisition in March 2007 of Sapphire
Blue, an MGA focusing on the long term
health sector, which wrote US$20m in
premiums in 2006. 

We continue to focus on enhancing our
claims services. During 2005 and 2006
we developed our in-house claims
service capabilities with the aim of
improving our client relationships by
exceeding the service standards they
have come to expect from the broader
market. Importantly this strategy also
enables us to gain a greater knowledge

of the claims we manage, and hence
settle claims more efficiently.

Property
Property rates entering 2007 were 
at a cyclical high, which has led to
significant increases in market capacity.
Consequently, there has been a
downward pressure on rates in most of
the property classes and specifically in
non-catastrophe areas. However, terms
and conditions for catastrophe exposed
risks in the US still remain strong and 
the overall trading environment remains
favourable. In the absence of any major
catastrophes, terms will continue to 
be challenged through the rest of the
year. Beazley’s profile as a noted lead
underwriter allows us to see a wide range
of business, but an emphasis on risk
selection and profitability remains core. 

Our US presence has increased as we 
began underwriting mid-sized commercial
risks through our admitted insurance
company. A focused approach based 
on the key differentiators of experienced
underwriting, flexible terms and rapid
policy delivery has received a positive
reaction in the market. 

Our surplus lines business, based in
Florida, continues to grow its reputation
as a provider of high-valued homeowner
insurance, and this year we have
expanded into small commercial risks.
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Reinsurance
2007 began well for our reinsurance
team. Prices in the US improved 
with average rate changes of 15% on
renewals, although pressure to flatten or
reduce rates has increased as we have
approached the middle of the year.
Outside the US, prices are flat or down
slightly. Gross premiums rose by 7% to
£43.2m as we continued to grow the
portfolio both through increased share 
on existing accounts and new business.

Windstorm Kyrill caused losses across 
a wide area of Europe in January. 
The impact on the Beazley reinsurance
account is expected to be modest. The
recent UK flooding is currently estimated
to produce insured losses in the region
of £3.0bn. Based on the limited
information available at this early stage
we anticipate a modest impact from
these events on Beazley. However, we
expect both these losses and Kyrill will
be contained within reserves established 
for attritional claims. 

Marine
The marine team had a solid start 
to 2007, writing gross premiums of
£79.6m (2006: £81.7m). Net earned
premiums increased by 29% to £55.3m.
The team continues to develop the
existing portfolio, consolidating their 
strong market position. 

Renewal rates for hull, cargo and energy
have been under pressure in 2007.
Despite this, we are confident that 
these areas are trading profitably. 
We have expanded our marine liability

account through the acquisition of
business from a large coverholder. We
are constantly looking for ways to expand
the account in a profitable manner,
continuing to search out niche risks that
we can fully understand and service.

Investment income
Invested assets continued to grow – 
cash and investments now amount to
£1,310.9m which compares to
£923.2m at the end of June 2006 and
£1,167.8m at the end of December
2006. Investment income increased to
£32.6m in the first six months of 2007,
compared with £19.1m over the same
period in 2006. This represents an
annualised investment return of 5.2% 
on average assets for the period (4.8%
in first half 2006). The increase in
investment income has been the result
of the continued growth in invested
assets and higher yields on our fixed
income investments, together with 
good results from both our alternative
investments and our equity portfolio. 

Dividend
The board is pleased to report that it will
pay an increased interim dividend of
2.0p (2006: 1.6p). This will be paid on
31 August 2007 to shareholders on the
register on 10 August 2007. 

Outlook
So far 2007 has been a robust year in
terms of premiums written and benign 
in terms of claims development.
Reductions in rates have been in line
with our expectations. We continue 
to grow the business in a controlled

manner, searching out attractive risks 
to add to our portfolio. Lloyd’s remains
central to our business strategy, and 
this has been reaffirmed by the recent
upgrade of Lloyd’s financial strength
rating by S&P to A+ from A. In addition,
developing access to new markets and
business, a strong claims management
service and informed underwriting
decisions remain central themes in 
our business vision. 

We have been spending, and continue 
to spend, considerable management 
time planning for 2008 and beyond. 
Our expectation is that most areas of
business will continue to soften and it is
important that profitability is protected.
The opportunities within our US business
initiative, our reserving philosophy, our
investment in claims management
expertise, our growing investment balance
and our underwriting experience of
managing previous insurance cycles will
help to maintain our track record of good
profitability across the insurance cycle.

The first six months have been extremely
positive, with record premiums and
profits, US business expansion and
strong claims reserves. No doubt the
next six months will bring a number 
of new as well as familiar challenges,
which we look forward to with enthusiasm.
We have an invigorated but seasoned
team and a firm platform from which 
to trade. The excitement is the future.

Andrew Beazley
Chief Executive
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Specialty lines Property

2007 2006
£m £m

Gross premiums written 205.3 179.3
Net premiums written 157.0 108.0

Net earned premiums 140.7 114.3
Net investment income 22.2 12.3
Other income 2.4 1.5

Revenue 165.3 128.1

Net insurance claims 80.6 72.7
Acquisition and administrative expenses 52.7 36.4
Other expenses 4.4 2.5

Operating expenses 137.7 111.6

Results from operating activities 27.6 16.5

Claims ratio 57% 64%
Expense ratio 37% 32%
Combined ratio 94% 96%

Percentage of lead business 81% 81%
Rate increase/(decrease) (2)% 3%

2007 2006
£m £m

Gross premiums written 106.0 92.9
Net premiums written 78.2 64.3

Net earned premiums 73.3 51.6
Net investment income 4.1 2.7
Other income 1.4 0.8

Revenue 78.8 55.1

Net insurance claims 36.6 25.5
Acquisition and administrative expenses 26.2 21.1
Other expenses 1.7 1.2

Operating expenses 64.5 47.8

Results from operating activities 14.3 7.3

Claims ratio 50% 49%
Expense ratio 36% 41%
Combined ratio 86% 90%

Percentage of lead business 67% 68%
Rate increase/(decrease) 2% 13%

Johnny Rowell Jonathan Gray
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Reinsurance Marine

2007 2006
£m £m

Gross premiums written 43.2 40.4
Net premiums written 32.7 20.9

Net earned premiums 19.5 17.4
Net investment income 3.2 1.5
Other income 0.6 0.4

Revenue 23.3 19.3

Net insurance claims 8.5 10.1
Acquisition and administrative expenses 6.5 6.5
Other expenses 0.7 0.5

Operating expenses 15.7 17.1

Results from operating activities 7.6 2.2

Claims ratio 44% 58%
Expense ratio 33% 37%
Combined ratio 77% 95%

Percentage of lead business 27% 30%
Rate increase/(decrease) 8% 27%

2007 2006
£m £m

Gross premiums written 79.6 81.7
Net premiums written 57.7 62.0

Net earned premiums 55.3 42.9
Net investment income 3.1 2.6
Other income 0.4 0.7

Revenue 58.8 46.2

Net insurance claims 22.8 19.0
Acquisition and administrative expenses 18.0 14.2
Other expenses 1.2 1.1

Operating expenses 42.0 34.3

Results from operating activities 16.8 11.9

Claims ratio 41% 44%
Expense ratio 33% 33%
Combined ratio 74% 77%

Percentage of lead business 57% 50%
Rate increase/(decrease) (6)% 12%

Neil Maidment
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Specialty lines
More than half of America’s top 
50 engineers and architects rely 
on us for their professional liability
coverage, more than 30,000
attorneys from the 500 largest 
law firms in the US count us as 
their partners for legal malpractice
protection and five of the world’s 
top 10 management consultants 
give advice in the knowledge 
that we stand behind them.



Property
We provide insurance to clients
ranging from those in the Fortune
1000 to homeowners, providing
commercial coverage to nearly
2,000 organisations, including
some of the world’s biggest
construction projects. Worldwide 
we lead 67% of the business 
we write. In the UK, we are 
one of the top five providers 
of high-value homeowners’
insurance, also protecting 
50% of the retail jewellers’ 
market, including such 
prestigious brands 
as Cartier. 



Reinsurance
We help to protect the balance sheets
of a significant proportion of the world’s
leading general insurers, a substantial
number of whom have been with us 
for up to 20 years.



Marine 
We participate in insurance of approximately
10% of the world’s ocean-going trading
tonnage and are the prominent leader of
voyage and tow business in the London 
market. We insure 35% of the top 200 
oil and gas companies in the world and 
are leaders in many developing areas of 
risk, insuring every offshore wind farm 
built in UK water so far.
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Income statement 
For the period ended 30 June 2007

6 months 6 months Year to
ended 30 June ended 30 June 31 December

2007 2006 2006
(unaudited) (unaudited) (audited)

Note £m £m £m

Gross premiums written 2 434.1 394.3 745.1
Written premiums ceded to reinsurers (108.5) (139.1) (170.8)

Net premiums written 2 325.6 255.2 574.3

Change in gross provision for unearned premiums (73.6) (100.8) (84.9)
Reinsurer’s share of change in the provision for 
unearned premiums 38.4 71.3 20.2

Change in net provision for unearned premiums (35.2) (29.5) (64.7)

Net earned premiums 2 290.4 225.7 509.6

Net investment income 3 32.6 19.1 48.3
Other income 4 4.8 3.4 7.1

37.4 22.5 55.4

Revenue 2 327.8 248.2 565.0

Insurance claims 161.7 161.8 357.0
Insurance claims recovered from reinsurers (13.2) (34.5) (86.3)

Net insurance claims 2,7 148.5 127.3 270.7

Expenses for the acquisition of insurance contracts 79.0 60.1 129.6
Administrative expenses 25.6 17.2 38.8
Other expenses 8.8 13.6 33.5

Operating expenses 113.4 90.9 201.9

Expenses 2 261.9 218.2 472.6

Results of operating activities 65.9 30.0 92.4

Finance costs 5.7 1.7 5.6

Profit before tax 60.2 28.3 86.8

Comprises:
Profit before tax and foreign exchange adjustments on non-monetary items 60.6 36.2 96.2
Foreign exchange on non-monetary items (0.4) (7.9) (9.4)

Income tax expense (18.6) (8.4) (26.9)

Profit after tax 41.6 19.9 59.9

Earnings per share (pence per share):
Basic 5 11.6 5.5 16.8
Diluted 5 11.5 5.5 16.7
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Balance sheet 
As at 30 June 2007

30 June 30 June 31 December
2007 2006 2006

(unaudited) (unaudited) (audited)
£m £m £m

Assets
Intangible assets 29.2 19.8 21.9
Plant and equipment 7.0 6.1 7.0
Investments in associates 1.3 1.3 1.3
Deferred acquisition costs 89.6 70.5 78.9
Financial investments 956.3 802.4 958.4
Insurance receivables 259.5 234.0 244.0
Deferred tax assets 4.3 3.2 3.5
Reinsurance assets 410.2 420.5 345.3
Other receivables 17.0 36.4 14.5
Cash and cash equivalents 354.6 120.8 209.4

Total assets 2,129.0 1,715.0 1,884.2

Equity
Share capital 18.4 18.0 18.1
Reserves 226.5 228.5 225.8
Retained earnings 105.7 41.3 75.6

Total equity 350.6 287.8 319.5

Liabilities
Insurance liabilities 1,440.0 1,198.0 1,225.6
Borrowings 151.2 27.0 154.9
Derivative financial instrument 4.1 – 2.4
Deferred income tax 13.7 12.4 11.6
Current income tax liabilities 9.2 4.5 15.6
Creditors 159.3 183.4 152.7
Retirement benefit obligations 0.9 1.9 1.9

Total liabilities 1,778.4 1,427.2  1,564.7

Total equity and liabilities 2,129.0 1,715.0 1,884.2
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Statement of movements in equity 
For the period ended 30 June 2007

Share Retained
capital Reserves earnings Total

£m £m £m £m

Balance as at 1 January 2006 18.0 232.1 30.3 280.4

Retained profits for the period – – 19.9 19.9
2005 final dividends paid – – (8.9) (8.9)
Increase in employee share options – 0.4 – 0.4
Acquisition of own shares held in trust – (2.8) – (2.8)
Foreign exchange translation differences – (1.2) – (1.2)

Balance as at 30 June 2006 18.0 228.5 41.3 287.8

Retained profits for the period – – 40.0 40.0
2006 interim dividends paid – – (5.7) (5.7)
Issue of shares 0.1 0.3 – 0.4
Increase in employee share options – 0.4 – 0.4
Acquisition of own shares held in trust – (1.2) – (1.2)
Change in net investment hedge – (0.6) – (0.6)
Foreign exchange translation differences – (1.6) – (1.6)

Balance as at 31 December 2006 18.1 225.8 75.6 319.5

Retained profits for the period – – 41.6 41.6
2006 final dividends paid – – (11.5) (11.5)
Issue of shares 0.3 4.0 – 4.3
Increase in employee share options – 1.1 – 1.1
Acquisition of own shares held in trust – (3.6) – (3.6)
Change in net investment hedge – (1.0) – (1.0)
Foreign exchange translation differences – 0.2 – 0.2

Balance as at 30 June 2007 18.4 226.5 105.7 350.6
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Cash flow statement 
For the period ended 30 June 2007

6 months 6 months Year to 
ended 30 June ended 30 June 31 December

2007 2006 2006
(unaudited) (unaudited) (audited)

£m £m £m

Cash flow from operating activities
Profit before tax 60.2 28.3 86.8

Adjustments for non-cash items:
Amortisation of intangibles 0.9 0.4 1.4
Depreciation of plant and equipment 0.7 0.3 1.2
Equity settled share based compensation 0.8 0.4 0.8
Foreign exchange on translation of foreign subsidiary (1.8) (1.3) (4.6)
Foreign exchange on translation of borrowings – (2.1) –
Net fair value losses/(gains) on financial investments (1.0) 1.0 (8.8)

Changes in operating assets and liabilities
Increase in insurance liabilities 214.4 101.6 129.2
Increase in insurance receivables (15.5) (75.1) (85.1)
Decrease/(increase) in other receivables (2.7) (8.0) 13.9
Increase in deferred acquisition costs (10.7) (17.8) (26.2)
Decrease/(increase) in reinsurance assets (64.9) (26.0) 49.2
Increase in other payables 3.4 64.3 37.6
Income tax paid (22.1) (2.9) (11.5)
Contribution to pension fund (1.0) (1.0) (1.0)
Acquisition of own shares in trust (3.6) (2.8) (4.0)

Net cash from operating activities 157.1 59.3 178.9

Cash flow from investing activities
Purchase of syndicate capacity – – (0.2)
Acquisition of subsidiary (net of cash acquired) (5.7) – (2.2)
Purchase of plant and equipment (0.6) (3.9) (5.7)
Purchase of software development (0.6) (2.0) (3.1)
Purchase of investments (1,073.0) (529.5) (2,125.1)
Proceeds from sale of investments 1,076.2 498.0 1,947.2

Net cash used in investing activities (3.7) (37.4) (189.1)

Cash flow from financing activities
Proceeds from Tier 2 subordinated debt – – 148.1
Proceeds from issue of shares 4.5 – 0.4
Repayment of syndicated loan – – (18.6)
Dividends paid (11.5) (8.9) (14.6)

Net cash used in financing activities (7.0) (8.9) 115.3

Net increase in cash and cash equivalents 146.4 13.0 105.1

Cash and cash equivalents at beginning of period 209.4 112.6 112.6
Effect of exchange rate changes on cash and cash equivalents (1.2) (4.8) (8.3)

Cash and cash equivalents at end of period 354.6 120.8 209.4
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Notes to the financial statements 
For the period ended 30 June 2007

1 Statement of accounting policies

Beazley Group plc is a group incorporated in England and Wales. The interim financial statements of the group for the six
months ended 30 June 2007 comprise the parent company and its subsidiaries and the group’s interest in associates.

The preparation of interim financial statements requires management to make judgements, estimates and assumptions that
affect the application of accounting policies and the reported amounts of assets and liabilities, income and expenses. Actual
results may differ from these estimates. The accounting policies applied by the group in these consolidated interim financial
statements are the same as those applied by the group in its consolidated financial statements as at and for the year ended 
31 December 2006. Our full accounting policies are set out in the group’s 2006 annual report.

The comparative figures for the financial year ended 31 December 2006 are extracted from the company’s statutory accounts
for that financial year. Those accounts have been reported on by the company’s auditors and delivered to the registrar of
companies. The report of the auditors was (i) unqualified, (ii) did not include a reference to any matters to which the auditors
drew attention by way of emphasis without qualifying their report, and (iii) did not contain a statement under section 237(2) 
of 237(3) of the Companies Act 1985.

2 Segmental analysis

The principal activity of the group is insurance. The following primary business segments; specialty lines, property, reinsurance
and marine have been applied. All foreign exchange differences on non-monetary items have been included within the
unallocated totals. These have been split out as this provides a fairer representation of the loss ratios, which would otherwise be
distorted by the mismatch arising under International Financial Reporting Standards (IFRS) whereby unearned premium reserves
and deferred acquisition costs (DAC) are treated as non-monetary items and claims reserves are treated as monetary items.
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2 Segmental analysis continued

30 June 2007

Specialty
lines Property Reinsurance Marine Unallocated Total

£m £m £m £m £m £m

Gross premiums written 205.3 106.0 43.2 79.6 – 434.1
Net premiums written 157.0 78.2 32.7 57.7 – 325.6

Net earned premiums 140.7 73.3 19.5 55.3 1.6 290.4
Net investment income 22.2 4.1 3.2 3.1 – 32.6
Other income 2.4 1.5 0.6 0.4 – 4.8

Revenue 165.3 78.8 23.3 58.8 1.6 327.8

Net insurance claims 80.6 36.6 8.5 22.8 – 148.5
Expenses for the acquisition of 

insurance contracts 36.8 20.6 5.0 15.4 1.2 79.0
Administrative expenses 15.9 5.6 1.5 2.6 – 25.6
Other expenses 4.4 1.7 0.7 1.2 0.8 8.8

Expenses 137.7 64.5 15.7 42.0 2.0 261.9

Results from operating activities 27.6 14.3 7.6 16.8 (0.4) 65.9
Finance costs (5.7)

Profit before tax 60.2
Tax expense (18.6)

Profit after tax 41.6

Claims ratio 57% 50% 44% 41% – 51%
Expense ratio 37% 36% 33% 33% – 36%
Combined ratio 94% 86% 77% 74% – 87%



18 Beazley Interim Report 2007

Notes to the financial statements continued
For the period ended 30 June 2007

2 Segmental analysis continued

30 June 2006

Specialty
lines Property Reinsurance Marine Unallocated Total

£m £m £m £m £m £m

Gross premiums written 179.3 92.9 40.4 81.7 – 394.3
Net premiums written 108.0 64.3 20.9 62.0 – 255.2

Net earned premiums 114.3 51.6 17.4 42.9 (0.5) 225.7
Net investment income 12.3 2.7 1.5 2.6 – 19.1
Other income 1.5 0.8 0.4 0.7 – 3.4

Revenue 128.1 55.1 19.3 46.2 (0.5) 248.2

Net insurance claims 72.7 25.5 10.1 19.0 – 127.3
Expenses for the acquisition of

insurance contracts 27.1 16.5 5.5 11.9 (0.9) 60.1
Administrative expenses 9.3 4.6 1.0 2.3 – 17.2
Other expenses 2.5 1.2 0.5 1.1 8.3 13.6

Expenses 111.6 47.8 17.1 34.3 7.4 218.2

Results from operating activities 16.5 7.3 2.2 11.9 (7.9) 30.0
Finance costs (1.7)

Profit before tax 28.3
Tax expense (8.4)

Profit after tax 19.9

Claims ratio 64% 49% 58% 44% – 56%
Expense ratio 32% 41% 37% 33% – 34%
Combined ratio 96% 90% 95% 77% – 90%
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2 Segmental analysis continued

31 December 2006

Specialty
lines Property Reinsurance Marine Unallocated Total

£m £m £m £m £m £m

Gross premiums written 361.0 187.8 58.4 137.9 – 745.1
Net premiums written 267.3 149.9 40.5 116.6 – 574.3

Net earned premiums 234.6 123.1 42.1 101.5 8.3 509.6
Net investment income 35.9 4.2 4.1 4.1 – 48.3
Other income 4.0 1.3 0.7 1.1 – 7.1

Revenue 274.5 128.6 46.9 106.7 8.3 565.0

Net insurance claims 146.3 66.3 13.7 44.4 – 270.7
Expenses for the acquisition of 

insurance contracts 50.8 39.9 10.3 28.5 0.1 129.6
Administrative expenses 21.8 9.9 3.3 3.8 – 38.8
Other expenses 7.8 4.0 1.5 2.6 17.6 33.5

Expenses 226.7 120.1 28.8 79.3 17.7 472.6

Results from operating activities 47.8 8.5 18.1 27.4 (9.4) 92.4
Finance costs (5.6)

Profit before tax 86.8
Tax expense (26.9)

Profit after tax 59.9

Claims ratio 62% 54% 33% 44% – 53%
Expense ratio 31% 40% 32% 32% – 33%
Combined ratio 93% 94% 65% 76% – 86%
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Notes to the financial statements continued
For the period ended 30 June 2007

3 Net investment return

6 months 6 months Year to
ended 30 June ended 30 June 31 December

2007 2006 2006
(unaudited) (unaudited) (audited)

£m £m £m

Investment income at fair value through income statement
– interest income 24.6 19.0 28.0

Realised gains/(losses) on financial investments at fair value 
through income statement
– realised gains 8.8 2.8 22.9
– realised losses (8.2) (0.9) (9.9)

Net fair value gains/(losses) on financial investments 
through income statement
– fair value gains 18.5 1.1 24.4
– fair value losses (10.0) (2.1) (15.6)

Net fair value gains/(losses) on fair value hedge
– change in interest rate swap (2.6) – (3.0)
– change in borrowings 2.6 – 3.0

Investment management expenses (1.1) (0.8) (1.5)

32.6 19.1 48.3

4 Other income

6 months 6 months Year to 
ended 30 June ended 30 June 31 December

2007 2006 2006
(unaudited) (unaudited) (audited)

£m £m £m

Profit commissions 3.6 2.9 5.5
Agency fees 0.5 0.5 1.1
Other income 0.7 – 0.5

4.8 3.4 7.1
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5 Earnings per share

6 months 6 months Year to 
ended 30 June ended 30 June 31 December

2007 2006 2006
(unaudited) (unaudited) (audited)

Basic 11.6p 5.5p 16.8p
Diluted 11.5p 5.5p 16.7p

Basic
Basic earnings per share is calculated by dividing profit after tax of £41.6m (2006: £19.9m) by the weighted average number 
of issued shares during the period of 359.2m (2006: 360.6m). The shares held in the Employee Share Ownership Plan (ESOP)
have been excluded from the calculation until such time as they vest unconditionally with the employees.

Diluted
Diluted earnings per share is calculated by dividing profit after tax of £41.6m (2006: £19.9m) by the adjusted weighted average
number of shares of 362.2m (2006: 364.0m). The adjusted weighted average number of shares assumes conversion of all
dilutive potential ordinary shares, being share options. The shares held in the ESOP have been excluded from the calculation
until such time as they vest unconditionally with the employees.

6 Dividends

An interim dividend of 2.0p (2006: 1.6p) per ordinary share is payable on 31 August 2007 to shareholders registered on 
10 August 2007 in respect of the six months to 30 June 2007. These financial statements do not provide for the dividends 
as a liability.

7 Insurance claims

The loss development tables below provide information about historical claims development by the four segments – specialty
lines, property, reinsurance and marine. The tables are by underwriting year which in our view provides the most transparent
reserving basis.  We have supplied tables for both ultimate gross claims ratio and ultimate net claims ratio. 

The top part of the table illustrates how the group's estimate of claims ratio for each underwriting year has changed at successive
year-ends. The bottom half of the table reconciles the gross and net claims to the amount appearing in the balance sheet.

While the information in the table provides a historical perspective on the adequacy of the claims liabilities established in
previous years, users of these financial statements are cautioned against extrapolating redundancies or deficiencies of the 
past on current claims liabilities. The group believes that the estimate of total claims liabilities as at 30 June 2007 are
adequate. However, due to inherent uncertainties in the reserving process, it cannot be assured that such balances will
ultimately prove to be adequate.
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Notes to the financial statements continued
For the period ended 30 June 2007

7 Insurance claims continued

Gross ultimate claims 2002ae 2003 2004 2005 2006 2007
% % % %

Specialty lines
12 months 71.4 70.9 71.2 69.0
24 months 67.3 70.0 68.3 –
36 months 65.0 66.4 – –
48 months 57.4 – – –
Position at 30 June 2007 53.3 65.5 67.0 68.9

Property
12 months 51.3 65.1 85.1 59.4
24 months 38.4 65.1 82.6 –
36 months 35.8 65.5 – –
48 months 35.1 – – –
Position at 30 June 2007 35.1 64.5 81.5 52.0

Reinsurance
12 months 58.6 86.7 192.2 52.5
24 months 33.5 80.2 182.5 –
36 months 28.0 75.5 – –
48 months 28.2 – – –
Position at 30 June 2007 28.2 75.4 185.4 34.2

Marine
12 months 60.0 62.2 82.6 57.2
24 months 44.7 64.2 79.8 –
36 months 39.0 62.0 – –
48 months 36.2 – – –
Position at 30 June 2007 35.8 62.1 75.1 52.2

Total
12 months 62.9 69.8 89.9 63.2
24 months 52.6 69.0 87.0 –
36 months 49.4 66.4 – –
48 months 45.2 – – –
Position at 30 June 2007 43.1 65.7 85.6 59.1

Total ultimate losses (£m) 1,048.3 276.8 477.3 667.5 529.0 599.4 3,598.3

Less paid claims (£m) (828.8) (147.5) (247.2) (288.8) (50.3) (5.5) (1,568.1)
Less unearned portion of 

ultimate losses (£m) – – – (6.9) (111.2) (491.8) (609.9)

Gross claims liabilities 
(100% level) (£m) 219.5 129.3 230.1 371.8 367.5 102.1 1,420.3

Less unaligned share (£m) (65.9) (38.8) (69.0) (111.5) (79.5) (19.4) (384.1)

Gross claims liabilities, group share (£m) 153.6 90.5 161.1 260.3 288.0 82.7 1,036.2
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7 Insurance claims continued

Net ultimate claims 2002ae 2003 2004 2005 2006 2007
% % % %

Specialty lines
12 months 68.2 68.2 69.2 67.2
24 months 64.9 67.9 67.5 –
36 months 63.0 65.1 – –
48 months 55.9 – – –
Position at 30 June 2007 52.0 63.7 66.1 67.2

Property
12 months 49.1 59.7 64.9 62.4
24 months 42.6 61.7 62.8 –
36 months 40.3 60.8 – –
48 months 39.8 – – –
Position at 30 June 2007 39.8 60.5 60.6 56.9

Reinsurance
12 months 60.5 88.0 153.4 54.5
24 months 38.2 84.1 127.8 –
36 months 33.4 81.7 – –
48 months 34.1 – – –
Position at 30 June 2007 34.2 81.8 131.0 49.7

Marine
12 months 55.5 57.9 55.7 54.3
24 months 44.5 52.5 49.3 –
36 months 39.6 48.7 – –
48 months 39.2 – – –
Position at 30 June 2007 39.0 48.7 45.8 49.4

Total
12 months 60.4 66.4 73.5 62.6
24 months 53.1 65.5 69.0 –
36 months 50.5 63.1 – –
48 months 46.9 – – –
Position at 30 June 2007 45.0 62.3 67.3 60.0

Total ultimate losses (£m) 567.4 233.7 368.9 416.2 426.7 497.4 2,510.3

Less paid claims net of 
reinsurance (£m) (462.0) (134.7) (191.3) (140.3) (47.1) (5.5) (980.9)

Less unearned portion of 
ultimate losses (£m) – – – (4.9) (93.1) (418.5) (516.5)

Net claims liabilities 
(100% level) (£m) 105.4 99.0 177.6 271.0 286.5 73.4 1,012.9

Less unaligned share (£m) (31.6) (29.7) (53.3) (81.3) (61.7) (13.8) (271.4)

Net claims liabilities, group share (£m) 73.8 69.3 124.3 189.7 224.8 59.6 741.5
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Notes to the financial statements continued
For the period ended 30 June 2007

7 Insurance claims continued

Analysis of movements in loss development tables
We have updated our loss development tables to show the interim ultimate loss ratios as at 30 June 2007 for each underwriting
year. As such, care should be taken when comparing these half year movements to the full year movements shown within the
body of each table.

The benign claims experience during the first half of 2007 has produced a general trend of reducing loss ratios across our
business. We comment on the other notable movements by team below.

In addition, we continue to maintain an element of our catastrophe loading on the 2006 underwriting year. This should be
considered when comparing the interim 30 June 2007 position of the 2006 underwriting year against the development of 
the previous catastrophe free year, namely 2003.

Specialty lines
The ultimate loss ratios on the 2003 underwriting year have continued to reduce in light of the benign claims environment and
the year is turning out to be exceptional. The underlying claims developments on these classes do not follow smooth patterns.
Consequently, our reserving policy in these classes of business is to move the ultimate loss ratios only when we have sufficient
evidence to do so.

Reinsurance
The increase in our ultimate loss ratio on the 2005 underwriting year has been caused by a small reduction in expected ultimate
premium income. The underlying claims developments on these classes do not follow smooth patterns. Consequently, our
reserving policy in these classes of business is to move the ultimate loss ratios only when we have sufficient evidence to do so.

The table below analyses our net insurance claims between current year claims and adjustments to prior year net claims
reserves. These have been broken down by department and period. 

Specialty
lines Property Reinsurance Marine Total

6 months ended 30 June 2007 (unaudited) £m £m £m £m £m

Current year 93.4 42.7 9.7 27.9 173.7
Prior year

– 2004 and earlier (10.5) (0.8) 0.1 0.2 (11.0)
– 2005 year of account (2.3) (2.0) – (2.6) (6.9)
– 2006 year of account – (3.3) (1.3) (2.7) (7.3)

(12.8) (6.1) (1.2) (5.1) (25.2)

Net insurance claims 80.6 36.6 8.5 22.8 148.5

Specialty
lines Property Reinsurance Marine Total

6 months ended 30 June 2006 (unaudited) £m £m £m £m £m

Current year 80.1 26.2 10.5 21.8 138.6
Prior year

– 2003 and earlier (4.4) (0.7) 0.1 (0.6) (5.6)
– 2004 year of account (3.0) 1.1 (0.5) (2.2) (4.6)
– 2005 year of account – (1.1) – – (1.1)

(7.4) (0.7) (0.4) (2.8) (11.3)

Net insurance claims 72.7 25.5 10.1 19.0 127.3 
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7 Insurance claims continued

Specialty
lines Property Reinsurance Marine Total

Year to 31 December 2006 (audited) £m £m £m £m £m

Current year 164.3 68.2 19.6 49.6 301.7
Prior year

– 2003 and earlier (12.3) (0.7) (0.4) (0.4) (13.8)
– 2004 year of account (4.7) (0.7) (0.8) (3.0) (9.2)
– 2005 year of account (1.0) (0.5) (4.7) (1.8) (8.0)

(18.0) (1.9) (5.9) (5.2) (31.0)

Net insurance claims 146.3 66.3 13.7 44.4 270.7
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Independent review report to Beazley Group plc

Introduction
We have been instructed by the company to review the financial information for the six months ended 30 June 2007 which
comprises the income statement, balance sheet, statement of movements in equity, cash flow statement and the related notes.
We have read the other information contained in the interim report and considered whether it contains any apparent
misstatements or material inconsistencies with the financial information.

This report is made solely to the company in accordance with the terms of our engagement to assist the company in meeting
the requirements of the Listing Rules of the Financial Services Authority. Our review has been undertaken so that we might 
state to the company those matters we are required to state to it in this report and for no other purpose. To the fullest extent
permitted by law, we do not accept or assume responsibility to anyone other than the company for our review work, for this
report, or for the conclusions we have reached.

Directors’ responsibilities
The interim report, including the financial information contained therein, is the responsibility of, and has been approved 
by, the directors. The directors are responsible for preparing the interim report in accordance with the Listing Rules of the
Financial Services Authority which require that the accounting policies and presentation applied to the interim figures should 
be consistent with those applied in preparing the preceding annual accounts except where any changes and the reasons for
them, are disclosed.

Review work performed
We conducted our review in accordance with guidance contained in Bulletin 1999/4 (Review of interim financial information)
issued by the Auditing Practices Board for use in the UK. A review consists principally of making enquiries of management and
applying analytical procedures to the financial information and underlying financial data and, based thereon, assessing whether
the accounting policies and presentation have been consistently applied unless otherwise disclosed. A review excludes audit
procedures such as tests of controls and verification of assets, liabilities and transactions. It is substantially less in scope than
an audit performed in accordance with International Statements on Auditing (UK and Ireland) and therefore provides a lower
level of assurance than an audit. Accordingly, we do not express an audit opinion on the financial information.

Review conclusion
On the basis of our review we are not aware of any material modifications that should be made to the financial information 
as presented for the six months ended 30 June 2007.

KPMG Audit Plc
Chartered accountants
8 Salisbury Square
London
EC4Y 8BB

30 July 2007
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Glossary

Admitted carrier
An insurance company authorised to do business in the US. 
An agreement is entered into which stipulates the terms and
conditions under which a business must conduct within a state
in the US.

Aggregates/aggregations
Accumulations of insurance loss exposures which result from
underwriting multiple risks that are exposed to common causes
of loss.

Aggregate excess of loss
The reinsurer indemnifies an insurance company (the
reinsured) for an aggregate (or cumulative) amount of 
losses in excess of a specified aggregate amount.

A.M. Best
A.M. Best is a worldwide insurance-rating and information
agency whose ratings are recognised as an ideal benchmark
for assessing the financial strength of insurance related
organisations, following a rigorous quantitative and qualitative
analysis of a company’s balance sheet strength, operating
performance and business profile. Beazley Group plc obtained
an A rating, while Beazley Insurance Company, Inc., received a
rating of A-.

Binding authority
A contracted agreement between a managing agent and a
coverholder under which the coverholder is authorised to enter
into contracts of insurance for the account of the members of
the syndicate concerned, subject to specified terms and
conditions.

Capacity
This is the maximum amount of premiums that can be
accepted by a syndicate. Capacity also refers to the amount of
insurance coverage allocated to a particular policyholder or in
the marketplace in general.

Catastrophe reinsurance
A form of excess of loss reinsurance which, subject to a
specified limit, indemnifies the reinsured company for the
amount of loss in excess of a specified retention with respect
to an accumulation of losses resulting from a catastrophic
event or series of events.

Claims
Demand by an insured for indemnity under an 
insurance contract.

Claims ratio
Ratio, in percent, of net insurance claims to net 
earned premiums.

Combined ratio 
Ratio, in percent, of the sum of net insurance claims,
expenses for acquisition of insurance contracts and
administrative expenses to net earned premiums. This is 
also the sum of the expense ratio and the claims ratio.

Coverholder/managing general agent
A firm either in the UK or overseas authorised by a managing
agent under the terms of a binding authority to enter into

contracts of insurance in the name of the members of the
syndicate concerned, subject to certain written terms and
conditions. A Lloyd’s broker can act as a coverholder.

Deferred acquisition costs (DAC)
Costs incurred for the acquisition or the renewal of insurance
policies (e.g. brokerage, premium levy and staff related 
costs) which are capitalised and amortised over the term 
of the contracts.

Earnings per share (EPS) – basic/diluted
Ratio, in pence, calculated by dividing the consolidated profit
after tax by the weighted average number of ordinary shares
issued, excluding shares owned by the group. For calculating
diluted earnings per share, the number of shares and profit or
loss for the year are adjusted for all dilutive potential ordinary
shares like share options granted to employees. 

Excess per risk reinsurance
A form of excess of loss reinsurance which, subject to a
specified limit, indemnifies the reinsured company against the
amount of loss in excess of a specified retention with respect
of each risk involved in each loss.

Expense ratio
Ratio, in percent, of the sum of expenses for acquisition 
of insurance contracts and administrative expenses to net
earned premiums.

Facultative reinsurance
A reinsurance risk that is placed by means of a separately
negotiated contract as opposed to one that is ceded under 
a reinsurance treaty. 

Gross premiums written
Amounts payable by the insured, excluding any taxes or 
duties levied on the premium, including any brokerage 
and commission deducted by intermediaries.

Hard market 
An insurance market where prevalent prices are high, with
restrictive terms and conditions offered by insurers.

Horizontal limits
Reinsurance coverage limits for multiple events.

Incurred but not reported (IBNR)
These are anticipated or likely claims that may result from an
insured event although no claims have been reported so far.

International accounting standards (IAS)/International financial
reporting standards (IFRS)
Standards formulated by the IASB with the intention of
achieving internationally comparable financial statements.
Since 2002, the standards adopted by the IASB have been
referred to as International Financial Reporting Standards
(IFRS). Until existing standards are renamed, they continue to
be referred to as International Accounting Standards (IAS).

International Accounting Standards Board (IASB)
An international panel of accounting experts responsible for
developing IAS/IFRS. 
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Lead underwriter
The underwriter of a syndicate who is responsible for setting
the terms of an insurance or reinsurance contract that is
subscribed by more than one syndicate and who generally 
has primary responsibility for handling any claims arising 
under such a contract.

Line
The proportion of an insurance or reinsurance risk that is
accepted by an underwriter or which an underwriter is willing 
to accept.

Lloyd’s
Lloyd's is the world's leading specialist insurance market 
and expects to have the capacity to write approximately
£16.1bn of business in 2007. It occupies sixth place 
in terms of global reinsurance premium income, and is the
second largest surplus lines insurer in the US. In 2007, 
66 syndicates are underwriting insurance at Lloyd's, covering
all classes of business from more than 200 countries and
territories worldwide.

Long tail
This refers to a type of insurance where claims may be made
many years after the period of the insurance has expired.
Liability insurance is an example of long tail business. 

Managed syndicate
The combination of syndicate 2623 and 623 through which
the group underwrite insurance business.

Managing agent
A company that is permitted by Lloyd’s to manage the
underwriting of a syndicate.

Medium tail
A type of insurance where the claims may be made a few
years after the period of insurance has expired. 

Net assets per share
Ratio, in pence, calculated by dividing the net assets 
(total equity) by the number of shares issued.

Net premiums written 
Net premiums written is equal to gross premiums written less
outward reinsurance premiums written.

Pro rata reinsurance
A generic term describing quota share and surplus share
reinsurance in which the reinsurer shares a proportional 
part of the ceded reinsurance liability, premiums and losses 
of the ceding company. Also known as participating
reinsurance and proportional reinsurance.

Provision for outstanding claims
Provision for claims that have already been incurred at the
balance sheet date but have either not yet been reported 
or not yet fully settled.

Rate
The premium expressed as a percentage of the sum insured 
or limit of indemnity.

Reinsurance to close (RITC)
A reinsurance which closes a year of account by transferring the
responsibility for discharging all the liabilities that attach to that
year of account (and any year of account closed into that year)
plus the right to buy any income due to the closing year of
account into an open year of account in return for a premium.

Retention limits
Limits imposed upon underwriters for retention of exposures by
the group after the application of reinsurance programmes.

Return on equity (ROE)
Ratio, in percent, calculated by dividing the consolidated profit
after tax by the average total equity.

Retrocessional reinsurance
The reinsurance of the reinsurance account. It serves to 
‘lay-off’ risk.

Risk
This term may variously refer to:
a) the possibility of some event occurring which causes injury
or loss;
b) the subject matter of an insurance or reinsurance contract;
or
c) an insured peril.

Short tail
A type of insurance where claims are usually made during 
the term of the policy or shortly after the policy has expired.
Property insurance is an example of short tail business. 

Soft market
An insurance market where prevalent prices are low, and 
terms and conditions offered by insurers are less restrictive.

Stamp capacity
The volume of business measured in gross written premiums
net of acquisition costs underwritten by the group through its
managed syndicates at Lloyd’s of London.

Surplus lines insurer
An insurer that underwrites surplus lines insurance in the USA.
Lloyd’s underwriters are surplus lines insurers in all jurisdictions
of the USA except Kentucky and the US Virgin Islands.

Total shareholder return
The increase in the share price plus the value of any dividends
paid and proposed during the year.

Treaty reinsurance
A reinsurance contract under which the reinsurer agrees 
to offer and to accept all risks of certain size within a 
defined class.

Unearned premiums reserve
The portion of premium income in the business year that is
attributable to periods after the balance date is accounted 
for as unearned premiums in the underwriting provisions.

Vertical limits
Reinsurance coverage limits which exceed the group’s 
retention limits.
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